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ing Show, Pg. 22. 

“Aerial Photos Aid Developers;” High-al- 
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“Guerdon Responds to Changing Buyer 
Profile:” Guerdon Industries Inc., Pg. 38. 
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Products Inc., Pg. 40. 
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“Kaplan Packages More than Modular 
Homes;” Kaplan Building Systems Inc., Pg. 50. 
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ing Corp., Pg. 56. 
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Showcase ’88, Pg. 60. 
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(VII) “America’s Value Showcase-South 
Bend °88;” Preview of the 34th Annual Mid- 
west Manufactured Housing Show, Pg. 30. 

August 1988 (Vol. 25, No. 8) 

(IV) “New York Firm Erects Modular 
Mansion;” D2 Development places a luxury 
modular home in an exclusive New York hous- 
ing development, Pg. 10. 

“Design Competition Recognizes ‘Country 
Heritage’ Modular Home;” Ryland Modular 
Homes Inc. wins prestigious award, Pg. 11. 

“Luxury Homes 1988:"’ Survey of what 
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(VII) “Electric Utility Incentive Program 
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Buyers; Super Good Cents Program en- 
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“U.S. Delegation Tours Soviet Building 
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as seen by Wayne Knoth who toured on a tech- 
nical exchange mission, Pg. 19. 

“British Firm Marketing Polymer Com- 
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ceramic composite material developed by 


Acrilyte Research and Development Ltd. ex- 
plained, by R.G. Hill, Pg. 22 

“Indiana Inventor Has New Building Sys- 
tems Ideas:” Innovative building systems and 
proposed applications developed by Kirkwall 
Corp.: by William Kirk, Pg. 28 

“Automated Builder's Ranking of the Top 
100 Builders;” The nation’s largest builders 
constructed 381,000 housing units last year and 
recorded revenues of $28.4 billion, Pg. 32 

“Top 100 Builders Ranked by Dollar 
Volume;” Pg. 32-42. 

“Top 100 Builders Ranked Alphabetical- 
ly,” Pg. 32, 34. 

“Top 25 Builders Ranked by Housing 
Units Produced;” Pg. 36. 

September 1988 (Vol. 25, No. 9) 

(V) “Schuck Component Systems Runs 
Two Shifts to Meet Arizona Component 
Demand;” Glendale, AZ plant produces an 
average of 1,000 residential 1nd commercial 
trusses daily, Pg. 12 

(Ill) “Changing Face of Manufactured 
Housing; New exterior siding products from 
Masonite Corp. are helping manufactured 
home dealers appeal to upscale buyers, Pg. 20. 

(V) “Component Courier 1988; Annual 
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turers Conference Systems Update ’88 trade 
show, Pg. 24, 26. 

“Why Wizard?;” Automated door hanging 
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Pg: 32. 

(V) “3-D Computer Modeling Offers New 
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programing from On-Line Data Inc., 
Richardson, TX, Pg. 34. 

(IV) “Modular Manufacturer Adds River- 
side, CA Plant to Meet Office Space. Portable 
Classroom Demand;” Modular Building Sys- 
tems Inc., Phoenix, AZ, renovates mobile 
home plant to build modular units, Pg. 36. 

(V) “Automated Builder's Ranking of the 
Top 100 Component Manufacturers;” Roun- 
dup of nation’s 107 largest component com- 
panies, Pg. 38 

‘ (V) “Top 107 Component Manufacturers 
Ranked by Gross Component Sales Dollar 
Volume;” Pg. 38-54. 

“Top 107 Component Manufacturers Al- 
phabetical List;” Pg. 40. 

“Automated Builder Renames World 
Production Contests to Honor Inventors;” 
World production records for wall panels, roof 
trusses and floor trusses are renamed, Pg. 54. 

“Complete Rules For The World Produc- 
tion Record Wall Panel, Floor Truss And Roof 
Truss Contests;” Pg. 54. 

October 1988 (Vol. 25, No. 10) 

(VII) “National Private Winner: Market 
Sales Mix Wins for Evans & O’Brien;” San 
Jose, CA Golden Home Sales Center Winner, 
Pg. 10. 

(Ill) ‘‘National Corporate Winner: 
Fleetwood’s Dream Home Center Builds 
Upon Florida Dealer Base;” Fleetwood 
Enterprises Inc., Plant City, FL Golden Home 
Sales Center Winner, Pg. 11. 

(VII) “Northeast Regional Private Co- 
winner: Michigan Dealer Captures Award 
With Unique Lakefront Community,” Subur- 
ban Manufactured Home Sales, Mt. Clemens, 
MI Golden Home Sales Center Winner, Pg. 12 

(VII) “Northeast Regional Private Co- 
winner: Extensively Remodeled Sales Center 
Garners Award For Holiday Homes Inc.;” 
Milford, OH Golden Home Sales Center Win- 
ner, Pg. 13. 

(IV) “Northeast Regional Corporate Win- 
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ner: Kaplan Building Systems Model Center 
Shows Homes and How They Are Built,” Pine 
Grove. PA Golden Home Sales Center Win- 
ner, Pg. 16 

(V1) “Southeast Regional Private Win- 
ner: Gracious Country, Club Living Em- 
phasized at Pine Lakes Country Club:” “North 
Ft. Myers, Fl Golden Home Sales Center Win- 
ner, Pg. 20 

(VII) “Northwest Regional Private Win- 
ner: Conser Homes Sucess: Family Owner- 
ship, Service Emphasis;” Albany, OR Golden 
Home Sales Center Winner, Pg. 21. 

(iI) “Northwest Regional Corporate Win- 
ner. New England Log Homes Inc. Establishes 
Shopping Center Sales Location;” Placerville, 
CA Golden Home Sales Center Winner, Pg 24. 

“Propane Industry's Great Cash Contest.” 
National Propane Gas Association announces 
dealer sales promotion contest, Pg. 17. 

(11) “Work Begins on GE Plastic’s Living 
Environments House;” Ground broken for 
concept house to explore the use of engineered 
plastics for building systems/industrialized 
housing, Pg. 25. 

“Building Systems Manufacturers Explore 
Overseas Markets;”” The market isn’t very 
large now, but a number of building systems 
manufacturers explore overseas marketing op- 
portunities, Pg. 28. 

(I) “Paper Templates Guide Wall Panel 
Construction;” Software program by W.H. 
Armstrong & Co., Stevensville. MD, creates 
throw-away templates for wall panel 
fabricators, Pg. 38. 

(Il, IV) “SHOWCASE °88-Gateway To 
Better Systems-Buiit Housing:” Preview of the 
NAHB Building Systems Councils SHOW- 
CASE ’88 trade show, Pg. 40. 

(VII) “South Bend Show Wrap-up;”’ 
Thousands of dealers attended the 1988 Mid- 
west Manufaciured Housing Show in South 
Bend, IN, Pg. 42. 

November 1988 (Vol. 25, No. 11) 

“ICG Expands Horizons To Improve 
Builder Profits;” An update on the latest 
software innovations from Atlanta-based In- 
tegrated Computer Graphics Inc. Pg. 10-14. 

“New Computer Products For The Con- 
struction Industry; Computer hardware and 
software products designed for construction 
professionals, Pg. 16-22. 

(IH, TV) “Computers Key To Growth For 
Poloron ones; Poloron Homes, Mid- 
dieburg. PA, turned around with a manage- 
ment information system; by Douglas Parker, 
Pg. 24. 

(III) “Golden West Line Features Buyer- 
Pieasing Amenities;” Golden West Homes, 
Santa Ana, CA, recently rz-introduced its 
premier Golden West brand line, Pg. 32. 

(IIT) “Golden West Plans Donation Of 
55,000th Home;” The company will donate its 
55,000th home toa charitable organization, Pg. 
39 

“Louisville Heads for Sellout; Update on 
Midwest Manufactured Housing Federation 
Show, Pg. 33 

(V) ‘“TrusStar2 Makes Variety of CAD 
Packages Available to Building Component 
Mfgs.;” Software developments allow Trus- 
Star2 users to download graphics output from 
the truss design package to many popular 
CAD packages, Pg. 38. 

December 1988 (Vol. 25, No. 12) 

“McAlpine Presented 1988 Achievement 
In Housing Award;” William R. McAlpine, 
vice president of Alpine Engineered Products 
Inc honored for lifetime achievement, Pg. 10. 


“Computer-Aided Manufacturing Un- 
veiled at BCMC Show;"* Computerized 
production machinery shown for component 
producers, Pg. 14. 

“Panelists Predict Continued Push to 
Automate Industry:” Advances scen in com- 
puterizaion, scheduling. materials handling 
equipment, Pg. 20. 

“Sales Opportunities fgr Truss Hardware, 
Related Products;"* Component producers 
urged to diversify with hardware, other 
product lines, Pg. 23. 

“Metal Clips Help Control Ceiling Joint 
Separation,” Techniques, products illustrate 
problem solving for installing gypsum 
wallboard to wood trusses, by David J. Con- 
ville, Pg. 26. 

“Ramtech Aims For a Slice of $3 Billion 
Modular Market;” Ramtech Modular Design 


& Construction Inc., Mansfield, TX special 
unit manufacturer, Pg. 28. 

“Louisville Show Aimed at MH Retailers; 
Preview of Midwest Manufactured Housing 
Federation-sponsored show, Pg. 36 

“Atlanta Hosts 45th Annual NAHB 
Show,” Preview of NAHB convention; Pg. 40. 

“MHI Leaders Review Industry's Markets 
at Florida Meeting;"” Home manufacturers 
take a hard look at how to improve their in- 
dustry, by Jerry Connors, Pg. 44. 

“Study Outlines Troubles, Solutions for 
Lackluster House Manufacturing Industry;” 
Managerial study of housing manfacturers, by 
Dr. Charles Graham, Texas A&M University, 
Pg. 45 

“Automated Builder 1988 Editorial 
Index: Major feature stories published during 
1988 indexed by month, Pg. 47. 





e Stacks lumber 24" to 24’ 

@ 2x3’s to 2x10’s 

e Stacks 36" high by 36" wide 

e Fully automatic up to 50 
pieces/minute 

e Controllable from the 
sawyer position 
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TTS AUTO STACKER 
FEATURES: 


e Power travel to ensure fast 
changeovers 

e Adaptable to any 
component saw 

e Compact size 

e Complete with two carts 

e Competitively priced 


The Premier Stacker for Component Cutters 
WRITE OR 


CALL 


,| Jager Industries Inc. 


MACHINERY DIVISION 
8710 Horton Road S.W. 
Calgary, Alberta, Canada T2V 2X4 
(403) 259-0700 
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